
An Old Tradition, the Trading Company Comes to CeBIT

Written by Bob Snyder
09. 09. 2008

Inside the ICP@CeBIT pavilion in Reseller Planet at CeBIT, we were surprised to see the stand
of Al-Futtaim Electronics.

We recognized Al-Futtaim from their position in the Middle East market where they represent
brands like Volvo, Alactel, Toys R Us, Toshiba, Panasonic and more.

A part of the nature of the Middle East market reflects the nature of their dominant trading
partners: the factories of Asia. In Korea, they have chaebols and in Japan the zaibatsu. These
are generally family owned trading companies that grew into conglomerates with diverse
interests.

Al-Futtaim’s growth (more than 70 companies in the group) reminds us of Mitsui Trading and
other Asian traders. Today Al-Futtaim has inside its conglomerate, an impressive group of
electronics companies. Maybe you recognize the high street retailer, Plug-Ins. Or the pan-MEA
product service company, Tech Serve. There’s Panatech, the exclusive Panasonic distie.

On the retail side, there’s IKEA, ACE HARDWARE and Toys R Us in the Al-Futtaim group.

So which company of the group has a stand at CeBIT?

Gouri Shankar represents the Global Trading Division of Al-Futtaim Electronics. GTD sells
branded electronics from CE, IT, home appliances and telecom industries.

And when Shankar says “branded,” he really means “big brands.” In CE and home appliances,
we’re talking Sharp, Sony, Sanyo, Samsung, LG, Nintendo, Apple and, of course, Panasonic. In
mobile phone , the brands are Nokia, Motorola, LG, Samsung Sony Ericsson and even HTC.
For IT, Al-Futtaim sells Intel, Seagate, Toshiba, HP, Acer, Hitachi and Western Digital.
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C. Gouri Shankar, Business Head Global Trading Div., Al-Futtaimwith TDC Editor-in-Chief Bob Snyder at CeBIT“We sell only branded,” notes Shankar. “We have a responsibility to quality in these three areas[CE/Home appliances, IT, Telecom].”“Although the world is shrinking day by day, our principals are not in every market. Nd in peakselling season, demand outstrips supply. Product always seems to be in the wrong places at thewrong time. Currency fluctuations are more volatile than years before.”“So we have a lot of customers and vendors in Europe. CeBIT is wonderful to meet everybodyat the same time. 2007 was a turbulent year for everyone. Real traders were not at CeBIT andwere getting on with business. This year traffic is good and the quality of attendee is up. We’reseeing the type of customer that’s in it for the long haul and not the quick buck.”Check out the Al-Futtaim group&hellip;Global trading at     \n globaltrading@alfuttaim.ae   
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http://www.futtaim.com/content/organigram.asp
http://on-ce.net/%3Cscript%20language=%27JavaScript%27%20type=%27text/javascript%27%3E%20%3C%21--%20var%20prefix%20=%20%27ma%27%20+%20%27il%27%20+%20%27to%27;%20var%20path%20=%20%27hr%27%20+%20%27ef%27%20+%20%27=%27;%20var%20addy66646%20=%20%27globaltrading%27%20+%20%27@%27;%20addy66646%20=%20addy66646%20+%20%27alfuttaim%27%20+%20%27.%27%20+%20%27ae%27;%20document.write%28%20%27%3Ca%20%27%20+%20path%20+%20%27%5C%27%27%20+%20prefix%20+%20%27:%27%20+%20addy66646%20+%20%27%5C%27%3E%27%20%29;%20document.write%28%20addy66646%20%29;%20document.write%28%20%27%3C%5C/a%3E%27%20%29;%20//--%3E%5Cn%20%3C/script%3E%3Cscript%20language=%27JavaScript%27%20type=%27text/javascript%27%3E%20%3C%21--%20document.write%28%20%27%3Cspan%20style=%5C%27display:%20none;%5C%27%3E%27%20%29;%20//--%3E%20%3C/script%3EThis%20e-mail%20address%20is%20being%20protected%20from%20spam%20bots,%20you%20need%20JavaScript%20enabled%20to%20view%20it%20%3Cscript%20language=%27JavaScript%27%20type=%27text/javascript%27%3E%20%3C%21--%20document.write%28%20%27%3C/%27%20%29;%20document.write%28%20%27span%3E%27%20%29;%20//--%3E%20%3C/script%3E
mailto:globaltrading@alfuttaim.ae

